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Our Mission
In Transportation

To provide ACCESS to an array of transportation 
products and services,  

for no ONE person or company in particular, but for 
EVERYONE in general.

This, while maintaining, and promoting our 
“Three C’s”

Culture - Caring - Cleanliness

is
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http://www2.fortodo.com/foreveryone/
http://www2.fortodo.com/foreveryone/


Bio
Our Founder

Our Founder,  CEO,  Director of Operations, and
Bio

- Astor Birri -

Early Life
Born Anthony Gray, in Memphis, Tennessee, he actually lived in West Memphis, 
Arkansas until the age of 3, after which he, his mother, and the first of his 4 sisters 
moved to Detroit, Michigan.

Name changed  
On October 20, 2006 he changed his name to Astor Philip Birri - long after severing his 
relationship with his absentee father in 1999 (the last time he has spoken to him).
 
Career  
Astor attended Michigan State University  - B.Sc., Construction Management, 
and California Polytechnic State University - M.Arch. (Unfinished), Architecture.

He is the founder of AG Brentwood, Inc. - a business Planning, Development, and 
Administration company, where he is the CEO,  and Director of Operations.

• Current Ventures (Start-ups) include  For; to (do); and TraNet’te.
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http://www.msu.edu/
http://www.calpoly.edu/


Market 
Opportunities

Transportation Industry 
Over-all Service Providers

Marketplace Participants



The MarketTransportation Industry 
Statistics and Market Size Overview

 Global Transportation Sector Revenues      $4.7  Trillion US$  2016     

 Source:  PRE  

 Global Transportation Sector Revenues, as a Percent of GDP   6.0 %  2016     
  
 Source:  PRE  

 U.S. Core Transportation Sector Revenues  $1,058.0 Billion US$  2016    

 Source:  PRE  

2016

US $4,700,000,000,000

US $1,058,000,000,000
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The PresentRide Share Sector 
Statistics and Market Size Overview

 Revenue in the "Ride Sharing" segment amounts to US $11,790,000,000 
 in 2017.      Globally,  its a $36-billion ride-hailing market according to 
 Goldman Sachs.       
  
 Goldman Sachs sees the ride-hailing industry ballooning to $285 billion by 2030  

 Users:  In the "Ride Sharing" segment, the number of users is expected to 
  amount to 69.5 million by 2021.       
  
 Source:  Statista  
 https://www.statista.com/outlook/368/109/ride-sharing/united-states#market-global

2017 and onward

1

2

1, 3

3

US $11,790,000,000

US $285,000,000,000

69,500,000 Users
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https://www.statista.com/outlook/368/109/ride-sharing/united-states#market-global


The FutureRide Share Sector 
Future

 Analysts see autonomous vehicles displacing approximately 6.2 million 
 drivers.       
  
 Providing the autonomous fleet may be the biggest revenue generator in the  
 new market, bringing in an estimated $220 billion by 2030, they say.       

 Source:  Caitlin Huston :  MarketWatch    
 http://www.marketwatch.com/story/ride-hailing-industry-expected-to-grow-eightfold-to-285 
 -billion-by-2030-2017-05-24

Autonomous Vehicles

1

2

1, 2
US $220,000,000,000
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http://www.marketwatch.com/story/ride-hailing-industry-expected-to-grow-eightfold-to-285


The Situation
As we see it

A True lack of Competition in the 
  Ride Sharing Sector

Providing for Drivers long term 
   Financial, Health, and Welfare

Quality of the Service
   Lack of Customer Service
      Socially engaging with your users

Problem

…

…
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Solution
Transportation

- On-Demand, & As Desired - 
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Starting with Ride Sharing
Our First Products

A 
Wholly Owned Subsidiary

 of  
TraNet’te, Inc.

, LLC

The 2nd of 7 siblings.

being the 1st.



On-Demand, or 
Scheduled

Vehicle Sharing
 - Scooters; Cars; Bikes -

All about Standards
All about Culture

Your Ride
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CompetitionTransportation Industry 
On-demand Service Providers

Marketplace Participants

Ride Sharing Autonomous Vehicles

Opportunity
awaits

{ {
Most Riders  

ARE NOT Loyal to a Ride Sharing brand
They want to pay the lowest cost{
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Key Differentiators
Some

Book a Ride
via:   App,  Call,  Text,  SMS,  Website,  Partners

…

Cost
Competitive to other  “Ride-sharing” providers

Base Price, + Incidentals
Destination Rates - also available

…

Service
Service to fit riders style (culture)

Free Goodies 
(Always water + Promotional items)

Multiple means 
of Communication

Competitive Pricing 

Customer “First” Service



Differentiators
Even More
Method of Payment

- Cash,  - Credit/Debit,  - Account,  - Apple Pay,  - Bitcoin / Ether / Litecoin
- Square Cash,  - Billed,   - For; to (do) Pay / Account,  - Goodies Pay

…

TNC Vehicle
No older than 3 years of current year

- Clean,  - SUV or Mini SUV
…

Doer
- College Degree,  - Physically Fit,  - Assist with Ride

- Open Car doors,  - Cater to Rider (Music, Info, etc.)
- For Cars, No Doer large personal Items - or sleeping in vehicle



Business Model
for Scooter Service

User,

Multiple means 
of Communication

Vehicle Sharing on-demand



Business Model
for Scooter Service

Access to Shared Vehicles
We will provide ACCESS to vehicles regardless of ones 

financial, social, or physical ability
…

Type of Vehicle
A Scooter that is industrial strength, intuitive, 

pulg-n-play  
(simple and easy to use)

…

Service
Service to fit riders style (culture)

Free Goodies 
Assistance by App, Phone, Text, in-Person

Vehicles on-demand

Intuitive

No Fuss, No Hassle, Just Convenient



Key Differentiators
for Scooter Service

Book a Breae
via:   App,  Call,  Text,  SMS,  Website,  Doer, Partners

…

Cost
Competitive to other  “Ride-sharing” providers

Base Price, + Per minute charge
Destination Rates - also available

…

Service
Accessible

Helpful and Handy Doers  
Safety first, last, and always

Multiple means 
of Communication

Competitive Pricing 

Customer and Safety “First”

- Safety -
“Breaers” nearby to 
assist ; to instruct ;  

to monitor ; to police 
riders.  And most 

importantly - to Help!



Business Model
for Scooter Service

User,

Multiple means 
of Communication



Business Model
for Scooter Service

User,

Doer Brings “Breae” to User, and picks it up when 
done

User can locate a “Breae” that will be parked  
throughout a city, or an area via GPS 

User can locate a Doer, either via GPS, Call,  
Text, App, or Web, then gets access to “Breae”

or,

About Step

or,

or,

them

3  
Ways to Access



Business Model
for Scooter Service

- Safety -
“Breaers” will be nearby 

to assist ; to instruct ;  
to monitor ; to police 

riders.  And most 
importantly - to Help!

- Service -
“Breaers” will be nearby to 
provide users with Breaes, 
and/or Access to one for 

those users without 
smartphones, or for other 

reasons !



Business Model
for Scooter Service

Customer and Safety “First”



Differentiators
But wait, there’s even more

Focusing on the overall Transportation Needs of our users
What vehicle Type needed  -  Desired Goodies accompanying  vehicle

…

Focusing on Transport needs of the Individual  
From Dawn til Dust

Type of  Vehicle needed - from Dawn til Dust  
- for Work   - for Entertainment  - for Ports of call

…

A familiar Ride
The Vehicle they want;  a familiar face;  a familiar vehicle



Us

Since May 07, 2015, when we had our first ride, we have
Operated in Stealth, and as a Boot Strapped business

From May 07, 2015 until August 20, 2017
As

For; to (do)  Rides

Based upon past history & future projections
Changes in the Transportation industry in general

Status
( )

22



Status

Transportation
- On-Demand, & As Desired - 
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It’s Time for
Graduation - Now to Launch



Growing
Our Team

Our Founder,  CEO,  Director of Operations, and
Astor Birri

Next,
We will be putting into place all necessary top-level

team members, which will include:

Our People

Our Doers
Employees, and Independent Contractors

Senior Management - Engineers - CTO - COO - CFO - CMO - GC 
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Progress of

TO-DATE

25

CURRENT STATUS - in stealth mode since 2015
• Overwhelming Customer Feedback - 99% positive (see “Customer Analysis” slide)
• Delaware LLC - May 01, 2017; California Entity; others in the works
• Foundation for Global presence being set:  ccTLD’s;  EU telephone numbers; etc.
• Both, Apple iOS app; and Getzigo website (https://www.getzigo.com) published
• Financial Accounts; Merchant Accounts; Social Networking; Marketing mediums; 
• and other relationships established
• Recruiting advisors, CTO, COO, GM, and other team leaders
• Contractors already requesting access to be “Doers” via word-of-mouth”
 
Seeking:
• to Revise app
• to Establish Palo Alto office, and branch office(s) 
• to Establish State licenses, and start operations over the next 12 months in
    - California, D.C., Florida, Texas, Michigan, Washington, NY, Illinois, Nevada
•  to Raise Seed capital

https://www.getzigo.com


Customers
Analysis 2017

Customers Feedback

Page 7 of 7



“(T)HERE”
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